If you would like to be a
Premium 2000+™ Dealer,
call Marguerite at
888-261-7581
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COMMERCIAL TRUCK WARRANTIES
Medium to Heavy Duly = Class 3-8
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Sales Savvy
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“Education is not the filling of a bucket, but the lighting of a
fire.,” -W.B. Yeats

2009 IS UPON US!

As you prepare your Business Plan for the New Year, consider ways
to motivate and invigorate your sales force. Truck s will be sold, even
in this economy. What can you do to make sure that it's your trucks !
Take advantage of the slower season to train your p  eople. Knowledge is power!
Please let me know your interest level as | schedul e for 2009

Advanced Used Truck Appraisal ~ Used Truck Management Fundamentals of Used Truck Sales

Used Truck Manager Boot Camp Professional Selling Skills Fundamentals for Finance Folks (On-line)
Customized Classes Available

Steve “Bear” Nadolson Phone: 740-507-0717 or Email: Bear@Soarr.com




